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July Home Sales Down 17.2%

	Highlights
	

	Comparing ’22 to ’21 Accounts for Decline  

	Plenty of Buyers in the Market 

	Lack of Listings Pushed Prices Up 10.2% 




	July Sales

	County
	2021
	2022
	% Change

	Milwaukee
	1405
	1137
	-19.1%

	Waukesha
	663
	599
	-9.7%

	Ozaukee
	151
	126
	-16.6%

	Washington
	246
	178
	-27.6%

	Metro Area
	2,465
	2,040
	-17.2%

	

	Racine
	332
	275
	-17.2%

	Kenosha
	270
	194
	-28.1%

	Walworth
	190
	155
	-18.4%

	SE WI Area
	3,257
	2,664
	-18.2%

	

	July Listings

	County
	2021
	2022
	% Change

	Milwaukee
	1773
	1382
	-22.1%

	Waukesha
	773
	650
	-15.9%

	Ozaukee
	136
	122
	-10.3%

	Washington
	260
	212
	-18.5%

	Metro Area
	2,942
	2,366
	-19.6%

	

	Racine
	398
	337
	-15.3%

	Kenosha
	346
	235
	-32.1%

	Walworth
	256
	205
	-19.9%

	SE WI Area
	3,942
	3,143
	-20.3%


Market Summary
Home sales were down 17.2% in July compared to the same time a year ago. While that appears to be a big drop, some perspective will help explain the decrease. 

First, the 2021 market was the best ever. Year-to-date sales through July were only down 6.3% (12,718 in ’21 versus 11,923 this year). 

Looking back to the first seven months of 2020, the 2022 market was up 6% comparatively. 

Second, July sales were negotiated in June, when interest rates were starting to climb. That undoubtedly scared a few buyers away. 

Finally, while some buyers stood on the sideline, brokers have been reporting very strong interest among buyers looking for homes all summer. Especially first-time buyers. 

And many of those first-time buyers are still getting out-bid on properties. 

Nonetheless, the real estate market is still operating at a remarkably high level. 

We cannot tell if interest rates will fluctuate in the near-term, but rates in the 5% to 6% range are historically normal. REALTORS® will work with buyers to find properties that fit their budget accounting for a normal interest rate. 

Curiously, listings were down across the metropolitan area and region. Listings usually do slow later in summer, but the current decline is unusual. 
[bookmark: _Hlk90464889]

The lack of inventory is a huge millstone around the market’s neck and is costing would-be homeowners thousands. 

New listings were down 19.6% in July, continuing a year’s long trend of not enough homes available to satisfy buyers’ needs. 

To reach a balanced market (commonly understood to be 6 months of inventory) the four county area needed 6,625 additional units in July. That month there was only enough inventory to satisfy 2.5 months of buyer demand, and if we subtract units with an offer on them that level drops to 1.0 month. 

The limited supply of housing has pushed average prices up 10.2% in the 4-county real estate market.
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The systemic problem with the market is the lack of new construction of single-family houses and condominiums, and over production of apartments. That bottleneck combined with the demographic surge of Millennial and GenZ buyers and historically good interest rates have all contributed to an historically tight market. 

Apartment rents have been increasing 8%+, not because of overall economic inflation, but because new households only have one option if they cannot find a home. 

If the region does not create additional supply in the form of more single-family and condominium units, thousands of would-be homeowners will be forced to continue to rent, foregoing the opportunity to build wealth through a home’s equity and all of the other benefits of homeownership. 

National Association of REALTORS® Chief Economist, Lawrence Yun, presented the graph below at a conference on August 9, 2022. It explains the abject gap in wealth between the average renter and homeowner. If the Milwaukee market does not create more ownership opportunities (inventory), we are in danger of becoming a “renter society” lacking in all of the important benefits that goes along with homeownership. 
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Where to go
Buyers should seek the counsel of a REALTOR® in determining their best housing options, and sellers need a REALTORS® expert advice in making correct marketing decisions for their home.

The Greater Milwaukee Association of REALTORS® is a 5,500-member strong professional organization dedicated to providing information, services, and products to help REALTORS® help their clients buy and sell real estate. Data for this report was collected by Metro MLS, Inc. a wholly owned subsidiary of the GMAR. 

* Sales and Listing figures differ between the “Monthly Stats” and quarter or year-end numbers, because the collection of Monthly Stats ends on the 10th of each month, whereas quarters are a continuous tally to 12/31. For example, if a sale occurred on the 29th of the month, but an agent does not record the sale until the 5th of the next month, that sale would not be included in the sales figures of the reported month (or any subsequent month’s total) but would be added to the quarterly and annual total sales figures. 

** All references to the “metropolitan” area denotes the four counties of Milwaukee, Waukesha, Ozaukee, and Washington Counties. The “region” or “Southeast Wisconsin” refers to the four metropolitan counties (Milwaukee, Waukesha, Ozaukee, and Washington), plus the three counties to the south, Racine, Kenosha, and Walworth Counties.

*     *     *     *     *




Seasonally adjusted inventory tells us how many months it would take to sell the existing homes on the market. The seasonally adjusted inventory level for July was 2.5 months. Subtracting listings that have an “active offer” from those available for sale (about 80% of listings with an offer sell) yields 2,633 listings, which equals 1.0 month of inventory.



With 4,833 current listings providing 2.5 months of inventory, the market would need an additional 6,625 units to push inventory to 6 months. Six months of inventory is considered a “balanced” market. If inventory falls below six months, the market favors sellers, and when inventory exceeds six months, it is a buyer’s market. 


Looking at the various price point of sales, the only category that increased in sales in the 4-county and 7-county markets was properties over $500,000. 

These tables show that the most critical need is for properties priced between $100,000 and $399,000, the range primarily occupied by first-time and middle class buyers.










 
 
 


 
  


 
 
  


 
 
 
 
Seasonally Adjusted Inventory
(units left side, months right side)

Current Active	Jul	Aug	Sept	Oct	Nov	Dec	Jan	Feb	Mar	April	May	Jun	Jul	3179	3458	3265	3137	2700	2334	1851	1692	1805	1928	2183	2623	2633	Active With Offer	Jul	Aug	Sept	Oct	Nov	Dec	Jan	Feb	Mar	April	May	Jun	Jul	2849	2624	2638	2467	2029	1263	1514	1699	1893	2227	2280	2243	2200	Mos of Inventory	Jul	Aug	Sept	Oct	Nov	Dec	Jan	Feb	Mar	April	May	Jun	Jul	3.1	3.1	3	2.9	2.5	1.9	1.7	1.7	1.9	2.1	2.2999999999999998	2.5	2.5	Net Mos of Inventory	Jul	Aug	Sept	Oct	Nov	Dec	Jan	Feb	Mar	April	May	Jun	Jul	1.3	1.4	1.3	1.1000000000000001	1	0.7	0.6	0.6	0.7	0.6	0.8	1	1	




New Units Needed To Reach 6.0 Months

Current Listings	
Jul	Aug	Sep	Oct	Nov	Dec	Jan	Feb	Mar	Apr	May	Jun	Jul	6028	6082	5903	5604	4729	3597	3365	3391	3698	4155	4463	4866	4833	New Units Needed	
Jul	Aug	Sep	Oct	Nov	Dec	Jan	Feb	Mar	Apr	May	Jun	Jul	5620	5625	5825	6075	6850	7983	8275	8250	7970	7525	7150	6730	6625	



4 Cty Area Sales by Price Range

Jul 2021	
<	 $100K	$100K-$199K	$200K-$299K	$300K-$399K	$400K-$499K	$500K. +	578	1848	2368	1615	988	1384	Jul 2022	[VALUE]


<	 $100K	$100K-$199K	$200K-$299K	$300K-$399K	$400K-$499K	$500K. +	396	1207	1852	1352	951	1567	



7 Cty Area Sales by Price Range

Mar 2021	
<	 $100K	$100K-$199K	$200K-$299K	$300K-$399K	$400K-$499K	$500K. +	722	2713	3166	2186	1236	1837	Mar 2022	[VALUE]


<	 $100K	$100K-$199K	$200K-$299K	$300K-$399K	$400K-$499K	$500K. +	483	1789	2455	1885	1213	2046	



4-County Metro Area 
July 2022 Sales
- 17.2%

2021	
Metro Area	2465	2022	
Metro Area	2040	% Change	Metro Area	-0.19074733096085408	


Milwaukee County
 July 2022 Sales 
- 19.1%

2021	
Milwaukee	1405	2022	
Milwaukee	1137	% Change	Milwaukee	-0.19074733096085408	


Waukesha County
July 2022 Sales
- 9.7%

2021	
Waukesha	663	2022	

Waukesha	599	% Change	Waukesha	-0.19074733096085408	


Ozaukee County
July 2022 Sales
- 16.6%

2021	
Ozaukee	151	2022	
Ozaukee	126	% Change	Ozaukee	-0.19074733096085408	


Washington County
July 2022 Sales
- 27.6%

2021	
Washington	246	2022	
Washington	178	% Change	Washington	-0.19074733096085408	


7-County SE WI
July 2022 Sales
- 18.2%

2021	
SE WI Area	3257	2022	
SE WI Area	2664	% Change	SE WI Area	-0.19074733096085408	


Racine County
July 2022 Sales
- 17.2%

2021	
Racine	332	2022	
Racine	275	% Change	Racine	-0.19074733096085408	


Kenosha County
July 2022 Sales
- 28.1%

2021	
Kenosha	270	2022	
Kenosha	194	% Change	Kenosha	-0.19074733096085408	


Walworth County
July 2022 Sales
- 18.4%

2021	
Walworth	190	2022	
Walworth	155	% Change	Walworth	-0.19074733096085408	


4-County Metro Area 
July 2022 Listings
- 19.6%

2021	
Metro Area	2942	2022	
Metro Area	2366	% Change	Metro Area	-0.19074733096085408	


Milwaukee County
July 2022 Listings
- 22.1%

2021	
Milwaukee	1773	2022	
Milwaukee	1382	% Change	Milwaukee	-0.19074733096085408	


Waukesha County
July 2022 Listings
- 15.9%

2021	
Waukesha	773	2022	
Waukesha	650	% Change	Waukesha	-0.19074733096085408	


Ozaukee County
July 2022 Listings
- 10.3%

2021	
Ozaukee	136	2022	
Ozaukee	122	% Change	Ozaukee	-0.19074733096085408	


Washington County
July 2022 Listings
- 18.5%

2021	
Washington	260	2022	
Washington	212	% Change	Washington	-0.19074733096085408	


7-County SE WI Area 
July 2022 Listings
- 20.3%

2021	
SE WI Area	3942	2022	
SE WI Area	3143	% Change	SE WI Area	-0.19074733096085408	


Racine County
July 2022 Listings
- 15.3%

2021	
Racine	398	2022	
Racine	337	% Change	Racine	-0.19074733096085408	


Kenosha County
July 2022 Listings
- 32.1%

2021	
Kenosha	346	2022	
Kenosha	235	% Change	Kenosha	-0.19074733096085408	


Walworth County
July 2022 Listings
- 19.9%

2021	
Walworth	256	2022	
Walworth	205	% Change	Walworth	-0.19074733096085408	
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